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You

E MANAGED TO LOCKDOWN A LUNCH MEETING WITH SOME

CORPORATE BIG WICS, NOW DON'T BLOW IT WITH ILL TABLE MANNERS:

OK asping enbapiensurs, 2 get right 1o the point! You're
21 nhds stage n the game whefe you are working on negoti-
ating important business deals with a posermial dient oves
sinch o dinner a3 an upscile reslauant Proper eligueite, sk
augh seemetimes overiooked, is key in projecting that look
af success. ®ti's very importan ta be courteous during a bust

ness kimeh,“says Angeko Eflerbee CEQ/President of Double
XXposse Public Reistions, who has been instrumental m

teeaching 1able rnarmers to celebrities such 24 Mary J. Blige,
members of 1he Wu Tang (fan and DMX, "because it's 8 way
of showing respect not anly for yourself, but for your guest
and the s13ff who's serving you.” Knowing the difference of
glassware and Ratware and thelr imended usage can make
the difference between receving 3 deal-seafing handshaae
¢ & no thanks. Se keeping in mind that you may be under
sonatiny, here are some tabie tips to follow, Bon Appatitt
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